
New default risk management.  

Transparent, controllable and efficient. 

Can we take the top two 
away for you? 

RVR NPL-Servicing



The dramatic increase in the number of non-performing collateralized loans is 

putting increasing pressure on internal resources. Lower exploitation success 

rates due to the situation on the real estate market mean that loan loss provisi-

ons and depreciation rates are rising. 

There are strict limits for risk transfer as a result of the great amount of effort 

involved in planning and structuring as well as the legal situation in Germany. 

The focus continues to be on fast and efficient management of loans at risk. 

RVR NPL-Servicing is a method that reviews all options for exploitation and 

employs effective measures with standardized methods. Synchronized forec-

losure sales and sales on the open market, and also state-of-the-art communi-

cation allows us to make optimum use of opportunities together. 

The work stages that are to be processed by RVR NPL-Servicing can be flexibly 

defined. RVR NPL-Servicing takes the pressure off, right when your own de-

partments are overloaded when work comes to a peak. 

That would be a start. 



Take the pressure off internal resources.  

Find the space you need for your core business. 

That would be a start. 

RVR NPL-Servicing
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Why simple when it can also be simultaneous?
You can argue about philosophies. But not about facts. It is a statistical fact that 

the opportunities to exploit your real estate collateral deteriorate over time on 

a straight line basis. 

Using RVR NPL-Servicing means that you don’t have to choose between a sale 

on the open market or a foreclosure sale. Because RVR NPL-Servicing does 

both – simultaneously and from a single source. 
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etWhy simple when it can also be simultaneous?

Strategy determines success. 

Don’t lose any valuable time.

RVR NPL-Servicing



We understand your concerns about outsourcing. That is why RVR NPL-Servi-

cing focuses on transparency. Joint processing via our Internet platform means 

things are crystal clear. You are always in the picture about the status of nego-

tiations, results, payments, bookings and you can create reports and statistics 

yourself as you so desire, and take key decisions independently at any time. 

Attorneys, judicial officers and legal assistants with many years of experience 

and expertise in this demanding legal material ensure that RVR NPL-Servicing 

is a success. You decide what you give us for processing. The platform’s modular 

structure means that you can use our services in line with your requirements, 

from case-by-case advice through to taking on entire portfolios. 

Of course we will take care of all the surrounding issues. Our target-oriented 

publication of the foreclosure sale date ensures full halls, we provide proxies for 

the sale, inform you of the opportunities that a sale on the open market would 

offer, and much more. 

Do you have surpluses that have to be processed straight away? No problem! 

RVR NPL-Servicing takes the pressure off – fast. 

Combine your experience with ours. 



RVR NPL-Servicing

Combined experience - we can do it together.  

That’s our job. 

Combine your experience with ours. 



Corporate attorneys
Augustenstr. 124
70197 Stuttgart
Telephone +49 (0) 711 16664-70

www.rvr.de/npl-servicing


